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Executive Summary 
Nova Scotia’s new automobile dealerships provide a significant contribution to 

economic activity.  Nova Scotia new automobile dealerships had total retail sales of $2.5 

billion in 2013, which represented 18.4% of total retail sales in the province. At $888 in 

2013, average weekly wages for Nova Scotia automobile dealers were 11% above the all-

industry average. 

 

The Nova Scotia new automobile dealers industry contributed an estimated $255 million 

to provincial nominal GDP in 2013 and employed approximately 4,400 people. That 

accounts for 1.2% of provincial GDP and 1.1% of provincial employment. 

 

When indirect and induced (i.e. spin-off) effects are added to the direct impact, the total 

economic impact of the industry reaches $402 million in GDP and over 6,200 jobs. The 

majority of the spin-off employment (46%) is in retail trade; professional services; and 

finance, insurance and real estate. 

 

Over the last five years, household expenditures on new motor vehicles have continued 

to grow, while business expenditures on new motor vehicles have not returned to pre-

recession levels. 

 

Major project investment such as the Halifax Shipbuilding project could increase new 

motor vehicle sales in the future as a result of higher employment, incomes and 

spending. Motive fuel savings could translate into more spending on new motor vehicles, 

should lower fuel prices be sustained for an extended period. 

 

However, an increase in the ageing population and the risk of higher interest rates could 

constrain growth prospects for new motor vehicle sales in the future. 
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Section 1 - Introduction 
The Nova Scotia Automobile Dealers Association (NSADA) consists of 113 new car 

franchised dealers in the province and an associate membership comprised of suppliers 

to the automotive retail sector in Nova Scotia.  

 

The NSADA strives to serve the collective interest of its members and promote positive 

relationships with government, industry, suppliers, consumers and media, by offering 

needed and effective programs and services.1 

 

The NSADA engaged APEC to estimate the economic and fiscal impact generated by the 

members of the NSADA in 2013. This report’s methodology partially relies on previous 

studies of a similar nature conducted by MNP for the New Car Dealers Association of 

British Columbia, combined with Statistics Canada’s 2010 Input-Output Model.2 For 

more details on the economic impact methodology, see Appendix 1. 

 

Section 2 of this report contains an overview of the industry, including some relative 

comparisons to other industries in Nova Scotia. Section 3 outlines the economic and 

fiscal impact of the Nova Scotia automobile dealer industry in 2013. Section 4 discusses 

some future directions for the industry, including opportunities and risks. 

 

 

  

                                                            
1 Nova Scotia Automobile Dealers Association (2014). Accessed on December 19, 2014. http://nsada.org/ 
2 MNP (2014). Economic Impacts of the Members of the New Car Dealers Association of BC in 2013 (October 2014). 
Accessed on December 1, 2014. http://www.newcardealers.ca/getattachment/News-Events/AutoBlog/October-
2014/Study-Shows-New-Car-Dealers-Contribute-Close-to-$1/NCDABC-Update-Report-September-2014-
FINAL.pdf.aspx 
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Section 2 – Overview 
The new automobile dealers industry includes, “…establishments primarily engaged in 

retailing new automobiles, sport utility vehicles, and light-duty trucks and vans, 

including mini-vans, to final consumers or to automobile lessors. These establishments 

also typically retail used cars, replacement parts and accessories, and provide repair 

services.”3 

 

 

Value Chain 

Figure 2.1 provides a value chain, which displays how the supply chain is impacted by 

new automobile dealer purchases of goods and services. It demonstrates that while 

economic activity is created from the direct operations of new automobile dealers, there 

are also indirect and induced impacts that result from supply chain linkages. The supply 

chain includes a combination of primary (i.e., sales and repair service) and support (i.e., 

human resources, IT, accounting, etc.) activities of new automobile dealerships. 

 

One example of a significant supply chain activity is transportation logistics at CN’s 

Autoport in Dartmouth, which employed 200 people and handled 205,000 motor vehicles 

in 2013.4 While only a portion of these vehicles were sold in Nova Scotia, it highlights the 

extent of the supply chain impact.  

                                                            
3 Statistics Canada (2014). 2012 North American Industrial Classification System – New Car Dealers. Accessed on 
December 19, 2014.  
http://www23.statcan.gc.ca/imdb/p3VD.pl?Function=getVD&TVD=118464&CVD=118471&CPV=441110&CST=0101
2012&CLV=5&MLV=5 
4 allNovaScotia.com (2015). Autoport on Track for a Record Year (January 5, 2015). 

New Automobile Dealers Industry 
Throughout this report, the new automobile dealers industry includes the following types of 

economic activity by new automobile dealers: 

 

New automobile sales - includes passenger cars, vans, sport utility vehicles and light-duty 

trucks. 

Used automobile sales - includes used automobile sales by new automobile dealers only (i.e., 

excludes used automobile sales by used car dealers and private sales).  

Motor vehicle repairs – includes motor vehicle repairs by new automobile dealers only (i.e., 

excludes motor vehicle repairs by motor vehicle repair shops). 

Motor vehicle parts – includes motor vehicle parts sales by new automobile dealers only (i.e., 

excludes motor vehicle parts sold by motor vehicle parts retailers). 

Motor vehicle accessories – includes motor vehicle accessories sales by new automobile 

dealers only (i.e., excludes motor vehicle accessories sold by other motor vehicle accessories 

retailers). 
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Figure 2.1:  Value Chain of New Automobile Dealerships 

Source: MNP (2014). Economic Impacts of the Members of the New Car Dealers Association of BC in 2013 (October 
2014), pg. 6.  

New Automobile Dealers Sales 
In 2013, Nova Scotia new automobile dealerships had total retail sales of $2.5 billion with 

almost 53,000 new motor vehicles sold. This represented 18.4% of total retail sales for all 

store types in Nova Scotia in 2013. New motor vehicle sales accounted for $1.6 billion and 

used car sales, motor vehicle parts and repairs, and accessories comprised the residual 

$0.9 billion of Nova Scotia new automobile dealerships total retail sales in 2013 (see 

Table 2.1). 

 

Operating revenues of Nova Scotia new automobile dealers declined during the 

recession, but in 2013 they surpassed their previous 2007 peak of $2.3 billion. APEC 

estimates that 2013 operating revenues totalled $2.45 billion, as displayed in Figure 2.2. 
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Figure 2.2 Operating Revenue Has Rebounded from the Recession

Source: Statistics Canada, APEC

Operating revenue, Nova Scotia new car dealers, $millions

 

 

2013 
NS 

2013  
CA 

Total Sales of New Motor Vehicles $billions 1.6 60.9 
Total Other Retail Sales $billions
(i.e., used cars, parts, repairs, accessories) 

0.9 29.6 

Total Sales of New Vehicle Dealers $billions  2.5 90.5 

        
New Vehicle Dealership Sales
As a % of Total Retail Sales 

18.4% 18.7% 

        
Total Sales of New Motor Vehicles
$billions 

1.6 60.9 

% Sales Value from Passenger Car Sales 41.9% 34.0% 

% Sales Value from Truck Sales 58.1% 66.0% 

       

Total Units Sold 52,544 1,776,461 

% Passenger Cars 52.1% 42.8% 

% Trucks 47.9% 57.2% 

Source: Statistics Canada, Canadian Automobile Dealers Association 

Table 2.1: 2013 Sales Data Estimates for New Automobile Dealers 
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Employment 

The total number of Nova Scotia firms with employees in the new automobile dealers 

industry fell marginally between June 2009 and June 2014 reflecting the impact of the 

recession and some limited industry consolidation. Between June 2009 and June 2014, 

the number of business locations (with 5 or more paid employees) for Nova Scotia new 

automobile dealers declined from 143 to 127 or an 11.2% drop, as highlighted in Table 

2.2.  

Table 2.2:  Number of Business Locations by Employee Size Range 
Nova Scotia, June 2014 and June 2009               

   Size of firm (number of employees) 

  Total 5-9 10-19 20-49 50-99 100-199 200-499 

New car dealers June 2014 127 8 35 60 21 2 1 

New car dealers June 2009 143 12 36 67 24 4 0 
Note:  This table excludes business locations with no paid employees, as well as business locations with less than 5 paid 
employees. 

Source: Statistics Canada               
 

Average Weekly Wages 
Average weekly wages for those employed in the Nova Scotia automobile dealers 

industry were $888 in 2013, 11% above the all-industry average in the province.  

 

Workers in Nova Scotia’s automobile dealers industry were the highest paid in the retail 

trade sector in 2013 (see Figure 2.3). Their average weekly wages exceeded the average 

weekly wages for all those employed in retail trade in the province by more than 72% in 

2013. Commissions on new motor vehicle sales likely account for some of this wage 

premium.   

 

While average weekly wages for automobile dealer employees in Nova Scotia are still 

lower than the Canadian average of $987, wage growth has been stronger in Nova Scotia. 

Between 2008 and 2013, the average weekly wage of employees in the Nova Scotia 

automobile dealers industry increased by 18% versus an 11% increase in Canada.  
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Section 3 – Economic Impact Analysis 

The new automobile dealers industry operates within the greater retail trade industry 

and the majority of its initial economic impact is the result of wages, salaries and 

commissions paid to employees, as well as gross margins earned as a result of selling new 

motor vehicles, parts and accessories. 

 

The economic impact analysis in this report focuses on estimating the impact on output 

(i.e., operating revenues), gross domestic product (GDP), household income and 

employment (i.e., full-time equivalent jobs). 

 

 

This report uses Statistics Canada’s 2010 Input-Output (I-O) model for Nova Scotia to 

estimate the size of these effects. In addition, this report also estimates the induced 

impact from the spending of incomes earned by persons employed in the direct new 

automobile dealers industry and the indirect industries that form the industry supply 

chain. 

 

This report estimates the allocation of new automobile dealers spending by major 

spending category based on Industry Canada’s 2011 Small Business Profiles. The total 

expenditures by Nova Scotia new automobile dealers are estimated to be approximately 

$2.36 billion, as summarized in Table 3.1. Expenditures on new motor vehicles, parts and 

Measuring Economic Impacts 
There are three types of economic impact to be considered. 

 

Direct Economic Impact: The direct economic impact usually refers to the direct impact of a 

specific industry, such as the output value of the new automobile dealers industry in this study. 

 

Indirect Economic Impact: The indirect economic impact measures the impact of the new 

automobile dealers industry on other sectors of the economy. For example, the increased sales 

of new motor vehicles would require bank financing, the potential sale of motor vehicle 

accessories, as well as the transport of new motor vehicles to the dealerships. 

 

Induced Economic Impact: The induced economic impact measures the impact of consumer 

spending, based on spending of wages earned both by workers directly employed in the new 

automobile dealers industry and indirectly employed in its supply chain industries. 

 

This report provides estimates for the direct, indirect and induced impact of the new 

automobile dealers industry on output, GDP, household income and employment.  
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supplies manufactured outside the province were removed from the economic impact 

analysis. 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

The economic impact of the Nova Scotia new automobile dealers industry on direct GDP 

in 2013 was approximately $255 million, after removing purchases from outside the 

province. APEC estimates the Nova Scotia new automobile dealers industry directly 

generated $205 million in household income in 2013; and 4,451 full-time equivalent 

(FTE) jobs in 2013. The direct GDP and employment generated by the new automobile 

dealers industry accounted for 1.2% and 1.1% of total provincial GDP and employment, 

respectively. 

 

Table 3.2  Economic Impacts of Nova Scotia New Automobile Dealers Industry
 

 Economic Impacts - 2013 Output 
$millions 

Nominal GDP 
$millions 

Household 
Income 

$millions 
Employment 

#FTE jobs 

Direct 405 255 205 4,451 
Indirect 114 60 36 824 

Induced 146 86 36 943 

Total Economic Impact 664 402 277 6,219 
 

This report also estimates the total fiscal impact from federal, provincial and municipal 

taxes, including personal and corporate income taxes, sales and commodity taxes, 

 
2013 

Spending 
$millions 

% of 
Total 
Costs 

Cost of Goods Sold 1,962.3 83.2% 
Wages and Salaries and Commissions 186.0 7.9% 

Vehicles and Supplies 95.4 4.0% 

Advertising and Promotions 19.6 0.8% 

Rent 17.1 0.7% 

Interest 24.5 1.0% 

Amortization 19.6 0.8% 

Professional and Business Fees 12.2 0.5% 

Repairs and Maintenance 12.2 0.5% 

Insurance 9.8 0.4% 

Total Costs 2,359.6 100.0% 
Source: Statistics Canada, Industry Canada and APEC 

Table 3.1: Estimated New Automobile Dealers Spending
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custom duties, payroll taxes, user fees, liquor and gaming profits, and property taxes. A 

significant portion of the fiscal impact is from federal/provincial sales taxes (i.e., 

GST/HST) on new automobile dealer sales to households, since they are not subject to 

Input Tax Credits.  

 

 Table 3.3  Fiscal Impacts of Nova Scotia New Automobile Dealers 
Industry 
 

 Fiscal Impacts - 2013 
Federal 
Taxes 

$millions 

Provincial 
Taxes 

$millions 

Municipal
Taxes 

$millions 

Total 
Taxes 

$millions 
Direct  138 181 10 329 
Indirect  20 24 4 48 

Induced  19 25 7 51 

Total Fiscal Impact  177 230 21 428 
 

The estimated 1,800 spin-off jobs (indirect and induced) created by the spending 

associated with the Nova Scotia automobile dealers industry in 2013 were spread across a 

number of sectors of the economy, with 19% of the spin-off jobs in retail trade (i.e., food 

and beverage stores, general merchandise); 14% of the spin-off jobs in professional 

services (i.e., accounting and legal services); and 13% of the spin-off jobs in financial 

services (such as banking and insurance). Administration, support and waste 

management comprised 9% of the spin-off jobs in 2013. Transportation and 

accommodation and food services each represented about 6% of the spin-off jobs in 2013 

(see Figure 3.1). 

 

 

0 100 200 300 400

Other industries
Repair Construction

Health care & social assistance
Information & culture

Other services
Transportation & warehousing

Accommodation & food services
Administration, support & waste management

Finance, insurance & real estate
Professional services

Retail trade

Figure 3.1  Estimated Indirect & Induced Jobs Created by New Automobile Dealers
Nova Scotia, 2013 #FTE Jobs

Source: Statistics Canada
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APEC’s estimates of the economic impact of new automobile dealerships do not include 

the economic impact of automobile dealership capital expenditures. Statistics Canada 

estimates Canadian automobile dealerships had capital spending of $407 million in 2012. 

Based on Nova Scotia’s share of national automobile dealership revenues, APEC 

estimates Nova Scotia automobile dealerships had capital spending of $11 million in 

2012.  

 

It is beneficial to provide a comparison of the economic impacts from new automobile 

dealers to the economic impacts of other industries. APEC completed a study on the 

economic impact of the Nova Scotia forest industry, which showed it created $575 

million in GDP and almost 10,200 full and part-time jobs in 2012 as compared to the $402 

million in GDP created by Nova Scotia new automobile dealers in 2013. A study on the 

economic impact of Nova Scotia new residential construction investment (excluding 

renovations) estimated it created 5,500 direct and indirect FTE jobs in 2013, as compared 

to the 5,300 direct and indirect FTE jobs created by Nova Scotia new automobile dealers 

the same year.5  

 

The Conference Board of Canada has estimated the larger combat vessel portion of the 

shipbuilding strategy could create 8,453 jobs and $447 million in income annually in 

Nova Scotia versus the 6,219 FTE jobs and $277 million in household income created by 

Nova Scotia new automobile dealers in 2013.6 

 

Nova Scotia tourism industry direct revenues were estimated to be $2.02 billion in 2010. 

Although larger than the automobile dealer industry, tourism has lower wages in retail 

trade and accommodation and foods services (see Figure 2.3), which results in lower 

economic multipliers per dollar of spending. However, tax revenues on new motor 

vehicle sales are higher than tax revenues on tourism spending.7 

 

  

                                                            
5 Will Dunning Inc. (2014). Nova Scotia Economic and Fiscal Impacts of Residential Construction - 2013. 
6 Conference Board of Canada (2011). Canada’s National Shipbuilding Procurement Strategy: Potential Impact on 
Nova Scotia and other Regions. May 2011. 
7Nova Scotia Tourism Agency (2013). Nova Scotia’s Visitor Economy – 2010. May 2013. Accessed on January 29, 2014. 
http://novascotiatourismagency.ca/sites/default/files/page_documents/2010_visitor_economy_fact_sheet_may_201
3.pdf 
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Section 4 – Future Directions 
Nova Scotia’s new automobile dealers industry represents a significant share of the retail 

trade industry and pays much higher wages than the rest of the retail trade industry. 

While Nova Scotia household expenditures on new motor vehicles have continued to 

increase since the recession, Figure 4.1 displays Nova Scotia business expenditures on 

new motor vehicles have yet to match their 2006 peak. Statistics Canada data highlights 

Nova Scotia business investment in machinery and equipment also did not return to its 

2007 peak by 2013, so this issue is not unique to business investment in new motor 

vehicles. 

 
 

An ageing population and the risk of higher interest rates in the future could impact 

industry growth. Seniors tend to have lower incomes, due to lower labour force 

participation. Nova Scotia already has the highest share of persons aged 65 plus in 

Canada, so an ageing population could reduce new automobile spending. Given elevated 

household debt levels, an increase in interest rates could reduce discretionary spending 

on new automobiles.  

 

However, Nova Scotia’s new automobile dealers industry remains a significant 

contributor to economic activity, in terms of its impact on GDP, output, household 

income, jobs and tax revenues. Major project investment, including the Halifax 

Shipbuilding project, could increase the Halifax Regional Municipality’s population and 

employment, thereby stimulating new motor vehicle sales. 

 

There is additional room for industry optimism because of the rapid decrease in crude oil 

and motive fuel prices in the second half of 2014, which could translate into higher 
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Figure 4.1 Business Expenditures on New Vehicles Have Declined
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Source: Statistics Canada, APEC

Household and business expenditures on new motor vehicles, Nova Scotia, $millions
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automotive sales, should lower fuel prices be maintained for an extended period (i.e., 

one or more years). APEC estimates that if current gasoline and diesel fuel prices were in 

place for all of 2015, then Nova Scotia household and business motive fuel savings in 

2015 would total $544 million. 

 

The average Nova Scotia household allocated 6.3% of total household expenditures to the 

purchase of motor vehicles in 2012, according to Statistics Canada’s Survey of Household 

Spending. This implies some of the anticipated motive fuel savings in 2015 could result in 

additional Nova Scotia motor vehicle purchases, assuming low motive fuel prices remain 

in place. 
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Appendix 1 – Economic Impact Methodology 
APEC’s estimates of the economic and fiscal impacts of the Nova Scotia Automobile 

Dealers Association (NSADA) were developed using Statistics Canada’s 2010 Input-

Output Model. The estimation process involved a number of steps: 

1. Estimate 2013 operating revenues of Nova Scotia new automobile dealers, based 

on growth in monthly retail sales of Nova Scotia new automobile dealers. 

2. Estimate 2013 expenditures (i.e., cost of goods sold; wages, salaries and 

commissions; etc.) of Nova Scotia new automobile dealers, based on Industry 

Canada Small Business Profiles financial performance data (i.e., expenditures as 

a percentage share of total revenues) for Nova Scotia new automobile dealers 

with up to $5 million in annual sales in 2011 and Statistics Canada data on cost of 

goods sold, labour remuneration and operating expenses for all Nova Scotia new 

automobile dealers in 2012. 

3. Estimate the share of operating revenues that was attributable to members of the 

NSADA in 2013, based on NSADA membership as a percentage share of Statistics 

Canada data on business location counts for Nova Scotia new automobile 

dealers in June 2014 (excluding businesses with no paid employees and very 

small businesses with 1 to 4 paid employees). 

4. Adjust total expenditures to remove out-of-province spending (i.e., imports of 

manufactured vehicles – cost of goods sold, etc.). This is equivalent to estimating 

the economic impact of new automobile dealers’ gross margin in 2013. 

5. Estimate consumer spending at Nova Scotia new automobile dealers in 2013, 

based on Statistics Canada data on household expenditures on new and used 

motor vehicles, Canadian Automobile Dealers Association (CADA) data on new 

and used motor vehicle sales by new automobile dealers, Statistics Canada data 

on new automobile dealers sales and Bank of Nova Scotia data on the average 

sales price for used motor vehicles. This step was necessary to estimate the fiscal 

impact on indirect taxes, including sales and commodity taxes, custom duties, 

payroll taxes, user fees, liquor and gaming profits. Since business expenditures at 

new automobile dealers are eligible for Input Tax Credits, they would effectively 

not be subject to the HST. 

6. Estimate the economic and fiscal impacts based on two simulations completed 

by Statistics Canada using their 2010 Input-Output Model: the first simulation 

was based on APEC’s adjusted expenditure estimates for Nova Scotia new 

automobile dealers in 2013 as described above in step 4 and the second 

simulation was based on APEC’s estimate of consumer spending at Nova Scotia 

new automobile dealers in 2013 as outlined above in step 5. 
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